
Let me introduce you to your ideal client!  
See how specific and detailed you can get answering the following 

questions, and don’t forget to take your time and do the research.  

Watch the Module 2 video to help you through it! 

SECTION A) About 

Name: 	 	 	 	 	 Children: 

Age: 	 	 	 	 	 Gender: 

Location:	 	 	 	  	 Occupation: 

Job title: 	 	 	 	 	 Annual Income: 

SECTION B) Desires 

1. What do they truly want?  

2. What are their goals?  

3. What are their values?  



SECTION C) Fears 

1. What are their fears?  

2. What do they keep so secret they won’t say out loud?  

3. What are they afraid to lose?  

SECTION D) Pain Points 

1. What challenges are they facing?  

2. What are THEIR TOP 3 PAIN POINTS!?  



SECTION E) What are they interested in? 

1. What books do they like to read?  

2. What magazines do they buy?  

3. What movies do they like to watch?  

4. What Blogs / Websites do they visit?  



5. What Gurus do they watch?  

6. Where else do they spend their time online?  

SECTION F) Possible objections to the sale? 

1. What are their possible objections to the sale?  

2. If they DON’T use your services or product, what will their life 

look like?  



Your ideal clients BEFORE and AFTER 

As you now know, we’re not selling our services, we’re selling the 

transformation. With this worksheet we’re taking our clients from 
where they are right now to where they’ll soon be!  Write their 

testimonial! 

BEFORE 

1. How did they feel before you helped them?  

2. What do they have (or don’t have) before you helped them?  

3. What does their average day look like before you helped them 

transform?  



AFTER 

1. How do they feel NOW after you’ve helped them?  

2. What do they have NOW after you’ve helped them?  

3. What does their average day look like NOW after you’ve 

helped them transform?  


